
There has to be a plan, there has to be a development of  a personal 

brand, a definition of  the self, something unique that differentiate 

you (the product) in the market (future employment companies). 

So, you can attain your objectives ( a successfully job). 

By Alejandra Bastidas 



*What is marketing? Marketing is an activity, is a 

management process. Marketing actions and strategies 

result in making products available that satisfy customers 

while making profits for the companies that offer those 

products. It includes the coordination of four elements 

called the 4P’s of marketing: PRODUCT, PRICE, PLACE, 

and PROMOTION. 

*Why a management process? You need to gather all your 

skills, education, job experience, self- knowledge, 

resources, goals, social media, mentors, teachers, 

networking, etc… in order to let people to know you and 

get what you want. 

 



WHY MARKETING YOURSELF? 

 *Marketing yourself gives you a 

positive personal impact because you 

can accomplish your personal and 

professional goals more easily and 

often faster. In addition, you can find 

opportunities that contribute to your 

expertise more quickly and why not?? 

have the opportunities to find you. 

*You will reap on benefits on 

increased visibility, employability, 

success as a person because you are 

doing what makes you happy at work 

instead of just working. 

 



PRODUCT 
(YOU) 

PLACE PRICE 
PROMOTI

ON 

*Skills, interests 

*Education 

*Special Certificates 

*Self-knowledge 

*Natural talents  

*Aptitudes 

*Power of personality 

*Believe in yourself 

**S.W.O.T. Analysis** 

 

*Place of work 

*Do you like to 

travel? 

*Will you 

relocate? 

*Research of 

companies  

missions and  

visions 

*Salary 

*How much per hour 

do you need to earn? 

*How much per hour 

are you worth? 

*Benefits 

*Bonuses 

*FAIR-MARKET VALUE* 

*Identify your 

Target market. 

*Networking. 

*Volunteering. 

*Make connections 

*Have a plan to  

Promote yourself on 

Daily, weekly and 

Monthly basis 



Strengths: A personal strength is an asset for you as a product and 

can be used a way to differentiate yourself from others when 

interviewing or asking for a promotion. From your personal 

history what have you lived that make you unique? 

What do you have in your treasure box unnoticed? Me.. I am a 

detail person, Love to learn, caring, service minded, challenges 

excited me. 

Weaknesses: It’s a  personal liability for you as a product , also is a 

optional condition. Why? Because it is a opportunity for growing. 

There are characteristics you could improve upon to increase future 

job opportunities. Me… I am perfectionist, I have to improve my 

communication skills. 

Opportunities and Threats go hand by hand. A threat opens a 

land of options for a new opportunity to be discovered 

thought  education, actualization, capacitation, and others. 

Me… (threat) I found myself frustrated when rejected from 

companies, the reason why? Not well built resume, more 

capacitation required. (Opportunity) Property management 

training. 



As a part of a personal exam please follow the instructions: 

1. Listen carefully directions. 

2. From the skill’s list pick a skill(s) that fit(s) you and place 
it inside your personal treasure box. 

3. Do the check list at home. 

4. Anytime you add a new skill place it inside your treasure 
box. 

SWOT ANALYSIS: Explanation is in your copy packet.  

 

SETTING A MARKETING OBJETIVE: Be specific on your career aspirations 

(leasing Agent, Assistant Manager, Property Manager) built a resume, cover 

letter, and personal portfolio. 

 

CREATE A GAME PLAN: have a plan to promote yourself timely based, be aware 

of your tangible/intangible characteristics, study your resume to refresh your 

mind. 

 

MANAGE YOUR BRAND: keep enriching yourself (Knowledge is power). 

 




